TO ALL NEW DEALER

Please fill out and fax it back to us at
509-467-8113

there is a 2 order minumim to become a dealer with us.



Hard Rock Motorsports

3915 East Francis Ave bldg c9

Spokane Washington

99217

Tel.509.467.6937

Order line 1877.722.3487

e mail Sales@hardrockmotorsports.com
web www.hardrockmotorsports.com

< ¥  DEXHAUJST

Dealer and/or Credit Application

Com pany PI’Oﬁ le ALL FIELDS MUST BE FILLED OUT COMPLETELY ORAPPLICATIONWILL BE DISCARDED.
CONFIDENTIAL  CREDIT INFORMATION:

Name of Business  (legal name)

FederalTax ID #:

Ship to Address Bill to Address
Street: Street:

City: City:
State/Province: State/Province:
Zip Code +4: Zip Code +4:
Telephone: Fax:

Email Address:

Name of Principal Owner:

Organized As: Date Business Started or Acquired

|:| Corporation
|:| Partnership |:| Other

SalesTax Exempt: I:l YES I:l NO

Note: If WA business, please submit a ST-3 exemption certificate with this application.

(month, year):

|:| Sole Proprietorship

Dun & Bradstreet #:

Terms appling for? Name of person(s) authorized to order:

|:| Credit Card |:| C.0D

Note: All new dealers are set-up on credit card or C.0.D.terms
only. Once history is established other possible terms may be
negotiatied.

|:|30 DayTerms

Note: Purchase orders must be faxed or entered throughHR
website: www.hardrockmotorsports.com/hr1_dealer_po.html

Monthly Credit Line Requested:

Banking Information:

Please provide a copy of your latest financial statement and return with completed application.

Principal Commercial Bank:

Address
Street: City:
State/Province: Zip Code +4:
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BANKING INFORMATION CONTINUED

Type of accounts:
I:I Checking |:| Money Market I:I Savings |:| Loan I:I Other

Available Line of Credit:

Current Outstanding Line of Credit:

Name of Bank Officer Contact:

Telephone: Fax:

Trade References:

Company Name:

Address

Street: City:
State/Province: Zip Code +4:
Telephone: Fax:

Contact Name/Title:

Company Name:

Address

Street: City:
State/Province: Zip Code +4:
Telephone: Fax:

Contact Name/Title:

Company Name:

Address

Street: City:
State/Province: Zip Code +4:
Telephone: Fax:

Contact Name/Title:

| certify that the information given above is true and complete to the best of my knowledge. This application authorizes Hard Rock Motorsports to inquire and
investigate all credit and banking references stated above.

Once applicant has been approved applicant will be given log on information for the Dealer’s Only section on the website. All orders must be placed on line and
unless set up on different. Dealer status will be reviewed on an

annual basis for promptness of payment and sales volume. To maintain dealer status, we require a minimum annual purchase of $2000. Dealer agrees to pay late
charges, finance charges and collection fees in conjunction with a delinquent or default account. Initially, all new dealers are set up on credit card or C.0.D.terms
only. Once history is established; other possible terms can be negotiated.

Signature of Officer: Title:
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DEALER APPROVAL CHECKLIST

PLEASE FILL OUT ALL INFORMATIONTHAT APPLIES.
(Additional information may be required)

ALL FIELDS MUST BE FILLED OUT COMPLETELY ORAPPLICATION WILL BE DISCARDED.

Applicant is authorized Dealer for a major OEM? |:| YES |:| NO
If yes, check all that apply:

|:| ATV Dealer |:| Snowmobile Dealer |:| Motorcycle Dealer

|:| Arctic Cat |:| Bombardier |:| Honda |:| Kawasaki
|:| Polaris |:|Suzuki |:| Yamaha |:| Other

Applicant is authorized Distributor for a major distributor? |:| YES |:| NO
If yes, check all that apply:

|:| Parts Unlimited |:| Western Powersports I:l Bell |:| Tucker Rocky
Do you have a website? |:| YES |:| NO
Would you like a link to our Dealer locator? I:l YES |:| NO
Do you advertise your business in the Yellow Pages? |:| YES |:| NO
If yes, please enclose samples of advertising with application. Samples enclosed? |:| YES |:| NO

Photo of business included with application: |:| YES |:| NO

FOR HR OFFICE USE ONLY

APPLICANT APPROVED: I:I

APPLICANT NOT APPROVED: |:|
REASON:

Signature: Date:
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Non-Exclusive DealerTerms and Policies

New Advertising Policy

product bearing HR1 logo.

Products bearing aHR1 brand may not be advertised either in print media (catalogs, newspapers, magazines, flyers, etc.) or online
(websites, forums, Ebay,and other“auction” sites etc.) by dealers or their subsidiaries below suggested retail price, Excluding
discontinued, non-current and closeout Hard Rock products.

While we appreciate your efforts to comply with our new policy, which is designed to bring our distributor/dealer network better
value, we are compelled to tell you that failure to abide by these terms will result in immediate loss of your“Dealer” pricing on
HR1 brand products

Terms

New dealers are set-up on credit card or C.0.D.terms. Once history is established possible terms may be negotiated.
Terms for approved North American dealers are net 30 days from invoice date.
Orders from overseas distributors will require credit card or wire transfer prior to shipment.

Shipping

Orders will be shipped via UPS Ground unless another method is specified. All products are FO.B. Spokane, Washington
Dealer is responsible for all shipping charges.

HR will ship only direct to dealer. Drop shipments will not be allowed.

Order Accuracy

HR strives for the best order accuracy available. Each order is inspected twice, then inventoried into cartons, with cartons
weighed and marked to log carton contents. Damage or shortages are extremely rare insuring best quality and timely delivery to
you. If a shortage is detected, it must be reported within week one of delivery. To insure accuracy all orders must be

placed by fax or online.

Updates
Dealers are responsible for the forwarding of product update information or updated products to customers that you have sold
product to.
OPTIONS:
1.Updates to be forwarded to customers within 5 business days from receipt of information or products.
2.Provide the customer sales list pertaining to that product andHR will supply updates or product directly to the customer.
HR will keep customer names confidential.

Return Merchandise

Returns must have prior approval and authorization with RMA # before returning merchandise. Returns may not exceed 2% of
your annual purchases,and are subject to a 15% restocking/repackaging fee. Merchandise must be shipped prepaid and arrive in new
condition. On all returns distributors account will be credited.

CONTRACT TERM
The initial term of this Agreement shall be twelve (12) months from the date of this agreementUpon the express written consent
of both parties, this agreement shall be renewed for one or more additional twelve (12) month terms.

I HAVE READ, UNDERSTOOD AND AGREETO ADHERETOTHE ABOVETERMS AND POLICIES.
CONTRACT IS CONTINGENT ON APPROVAL OF APPLICATION.

Authorized Signature:

Title: Date:
(SIGN AND RETURNTHIS COPY)
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